Action Creates Clarity
Why data is the real driver of your growth



Clarity comes before action should be taken






You don’t get clarity and then take action. You
take action and that’s what gives you clarity.



Everything you want to know... what works, what
doesn’t, what to change... comes from one thing:

DATA!!!



Data is the only thing that tells you the truth.



Thinking about the perfect challenge or
masterclass = zero clarity.

Running the experience = immediate clarity.



The data TELLS you what works.

Your brain guesses what works.



Sales Calls

The data tells you:

e Which objections show up MOST often

e \WWhat time stamp objections tend to appear (early vs late in call)
e Which objections disappear after you adjust your positioning

e How many people say the same wording verbatim




Real talk: CHANCES ARE...

You don’t have a sales problem.

You don’t have a niche problem.

You don’t have a messaging problem.
You have a data problem.




When you act, you get data.

When you get data, you get clarity.

When you have clarity, you can improve.
When you improve, you get results.



“But | AM taking action! | am doing



A LOT of entrepreneurs confuse presence with progress.
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showed up to the call.”
created my slides.

took notes.”

rewrote my offer again.”
planned my content.”

'm watching the trainings.”



GUESS WHAT?

None of that generates data!



What action creates clarity and DATA?

e Making an offer

e Reaching out to leads

e Posting a CTA

e Running a workshop (not planning it)
e Booking a call (not thinking about it)
e Hosting a summit

e Sending the email

e Asking for the sale

e Getting on a real call

e L aunching the thing

e Testing a hook

e Sending follow-ups

e Repeating something long enough to find the pattern




Ask yourself...

“What did | do this week that gave me new,
objective data?”



